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The “Power of Presentation” was created to help children and
young adults prepare for the future. It is broken down into a
number of crucial steps that each student should learn in this
specific order. Each step takes what was taught in the previous
lesson and builds upon and expands that experience.
By the end of this course, the students that have applied
themselves will be prepared to be better participants in
school, family life, and business.
The Master Happiness methodology is all about “Learning
while Laughing.” Students will have fun but will be expected
to actively participate in order to get the absolute most out of
these sessions. Lessons are a combination of lecture,
impromptu presentations, games, and weekly assignments.

The Power of Presentation

Respect for yourself and others is an extremely important characteristic that must be learned, practiced, and

perfected. Understanding how to identify your strengths and the strengths of others is the first step towards
developing lasting friendships and building strong teams.

Listening and paying attention to what others are saying and what is happening around you prepares you for more
intelligent engagement. Perfecting the Art of Listening helps you understand your audience, which is of critical
importance when crafting your message.

The Art of Story Telling - The human mind needs stories to remember your message. Long before there was the

written word, people sat around fires teaching lessons through storytelling. A Powerful Communicator must know
the many parts of a good story in order to convey a memorable message.

Controlling your Emotions - Learning to tap into your emotions will make your presentation more impactful. But
you must also know how to take control of those emotions without letting the emotions take control of you.

Establishing Credibility - Your ideas are quickly lost if your audience does not have trust in what you are saying.
Learn when to appropriately quote others, state facts, and when to hold back on your beliefs.

Persuasion and Motivation - After many of these lessons you will find that you are armed with the ability to nudge
people’s opinions and open their minds up to new ideas. During this lesson, students will learn how to lead and
motivate individuals and teams to a greater purpose.

Negotiation and Debate - We will break down the attributes of a persuasive presentation step-by-step and prepare
these students to argue intelligently and respectfully.

Your Message - It is now time for each student to look inward and find the message that they want to share. Each

student will be asked to open their heart and find their true passion and with the Power of Presentation, they will be
prepared to share that passion with the world.

Marty Jalove is an International Life & Business Coach and an
Award-Winning Motivational Speaker. Marty would like to help you
uncover your Passion, Mission, and Evolution so that you can truly
Master Happiness.
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